
Important Phone    
Numbers: 

 Montgomery County Police 

Non-Emergency: 

301.279.8000 

 PEPCO Report Outage: 

877.737.2662 

 Verizon Report Outage: 

800.837.4966 

 Xfinity Report Outage: 

800.934.6489 

 Best Real Estate Advice: 

301.802.3793 

Walk to Metro 

200+ Restaurants Nearby 

Little Free Libraries 

Friendly Dogs 

Bethesda Row 

Beautiful Houses! 

Things to Love About 

our Neighborhood: 

the two 1920s homes just 

north of Goddard & York. 

1930s: Greenwich Forest  

streets were platted in 1932, 

and home construction fol-

lowed.. The original contiguous 

section of Greenwich Forest 

centered on Hampden and 

Overhill was designated by 

Montgomery County as a His-

toric District in 2011.  

1940s: English Village resurged 

on Aberdeen. Battery Park 

Hills emerged, ending at a 

stream on the Moorland Road 

right of way. Huntington was 
developed on Stratford Lane 

and southern Custer Road.  

Wheatley Hills was underway 

If you walk your dog, ride your 

bike, or stroll to the metro, 

this map area will feel like one 

contiguous neighborhood. The 

older areas of Bethesda were 

developed over a span of many 

decades, so the official 

subdivision designations 

and community groups 

include six different neigh-
borhoods and two school 

districts. Between Old 

Georgetown Road,    

Wilson Lane, Huntington 

Parkway and Bradley 

Boulevard. over 600 

households call this area 

home! 

Here is a brief history 

of our corner of      

Bethesda: 

1910s: Dominated by 

farmland and a few farm 

houses, the area was 

served by streetcars on 

Old Georgetown Road. 

The neighborhoods of Hun-

tington Terrace and Edgemoor 

were under construction to 

the north and south of this 

map. English Village had an 

early start as part of the short 

lived Bradley Hills development 

effort that ended by 1920. 

1920s: Battery Park was ac-

quired and developed and 

homes were constructed be-

ginning in 1923. Custer Road 

came to a dead end in front of 

on Marion and Moorland. 

1950s: The center section of 

Huntington Parkway was com-

pleted, and Wheatley Hills 

topped York Road with trendy 

1950s ramblers.  

1960s and beyond: Infill  

construction continued. By 

the 1990s land values      

triggered the “tear down”      

phenomena, replacing older 

homes with new construction. 

Distinctive styles bring a 21st 

century layer to these historic 

neighborhoods. 

Battery 

Park 

 

Battery Park 

Hills 

H
u

n
tin

g
to

n
 

Wheatley 

Hills English 

Village 

Historic 

District 

Greenwich Forest 

June 2017 

Where is Your Bethesda? 

Neighborhood News and Real Estate Information for Intown Bethesda 

Melissa Watts R e a l t o r  A r c h i t e c t     C i t y  P l a n n e r  

Pure Bethesda is a newsletter for news and information about 

these neighborhoods. If you have an interesting item or event 

you’d like to share, please send a note to MelissaW@LNF.com 



Consider these 

11 points before 

you list your 

home to  

maximize your 

value!  

 

By Charles Muotch 
 
RISMEDIA, Monday, June 05, 2017 
 
When you first put your house on the market, 
you might be hopeful for a quick sale—
especially if you've put a lot of money into   
improving the house over the years and if the 
neighborhood is one that has historically     
attracted a lot of buyers. While you shouldn't 
panic if the house doesn't sell the moment you 
list it, you should begin to worry if the months 
start flying by without any real offers. If this is 
the case, here are 11 reasons why your house 
may not be selling. 
 
1. You overvalued your property. If your 
house is overpriced, it's simply not going to 
sell. Compare your property to similar proper-
ties that recently sold within your area to get a 
better idea of its true value. An experienced 
real estate agent can give you an accurate 
value of your home. Additionally, don't make 
the mistake of tacking on the cost of any     
renovations you made. You can't just assume 
that the cost of a renovation translates to    
added value. 
  
2. Your listing is poor. If the listing of your 
home includes a poorly written description with-
out any images, a lot of buyers are going to 
skip over it. Make sure you and your REAL-
TOR® put an effort into creating a listing that 
attracts the attention of buyers. Make sure to 
add high quality photographs of both the interi-
or and exterior of your home. Don't forget to 
highlight unique features, as well. 
  
3. You're always present at showings. Let 
your agent handle your showings. Buyers don't 
want to have the seller lurking over their shoul-
der during showings, especially during an open 
house. This puts unwanted pressure on the 
buyer, which will make them uncomfortable 
and likely chase them away. 
  
4. You're too attached. If you refuse to      
negotiate even a penny off your price, then 
there's a good chance that you've become too 
attached to your home. If a part of you doesn't 
want to sell it, or you think your house is the 
best house in the world, odds are you're going 
to have a lot of difficulties coming to an        
agreement with a potential buyer. 
  
5. You haven't had your home professional-
ly cleaned. A dirty house is going to leave a 
bad impression on buyers. Make sure you have 
a professional clean your carpeting and win-
dows before you begin showing your house. 

  
6. You haven't staged your home. If you've 
already moved out, then don't show an empty 
house. This makes it difficult for buyers to   
imagine living in it. Stage your house with furni-
ture and decor to give buyers a better idea of 
how big every room is and how it can be used. 
You want the buyer to feel at home when they 
are taking the tour. 
  
7. You kept up all of your personal          
decor. Buyers are going to feel uncomfortable 
touring your house if you keep all of your family 
portraits up. Take down your personal decor so 
that buyers can have an easier time imagining 
themselves living there. 
  
8. Your home improvements are too        
personalized. You might think that the comic 
book mural you painted for your child's room is   
absolutely incredible, but that doesn't mean 
potential buyers will agree. If your home     
improvements are too personalized, it can 
scare off buyers who don't want to pay for  
features they don't want. 
  
9. Your home is too cluttered. Even if your 
home is clean, clutter can still be an issue. For 
example, maybe you simply have too much 
furniture in one of your rooms. This can make 
the house feel smaller than it is. 
  
10. Your home is in need of too many     
repairs. The more repairs that are needed, the 
less likely a buyer will want your house. Many 
buyers simply don't want to deal with the cost 
or effort of doing repair work, even if it's just a 
bunch of small repairs, such as tightening a 
handrail or replacing a broken tile. 
  
11. You chose the wrong real estate 
agent. In my opinion, choosing the right real 
estate agent is simply the most important    
decision you make in selling your home. A 
good REALTOR® makes all the difference in 
selling your home within a reasonable time. 
  
All these things can be fixed once you realize 
your mistake; however, the longer your      
property stays on the market, the less likely it 
will sell at listing price. One of the best ways to 
avoid making these common mistakes is by 
working with a professional real estate agent. 
 
Copyright© 2017 RISMedia, The Leader in Real 
Estate Information Systems and Real Estate 
News. All Rights Reserved. Used by permission. 
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11 Reasons Why Your Home Isn’t Selling  

http://www.hgtv.com/shows/designed-to-sell/15-secrets-of-home-staging-pictures
http://rismedia.com/


 

Average Days on Market (“DOM”) for this area in Bethesda is currently 26 days 

Status Subdivision List Date Close Date DOM Address List Price Close Price Year 

ACTIVE BATTERY 2-Jun-17   5 8003 MAPLE              2015 

ACTIVE 
BATTERY 
PARK 7-Jun-17   50 7804 FAIRFAX RD 

           
2,900,000    2007 

ACTIVE 
GREENWICH 
FOREST 2-Jun-17   5 8006 OVERHILL RD 

           
1,650,000    1986 

ACTIVE 
GREENWICH 
FOREST 14-Feb-17   250 5509 WILSON LN 

           
1,690,000    2005 

ACTIVE 
GREENWICH 
FOREST 18-Apr-17   50 

5703 NORTHFIELD 
RD 

           
1,745,000    2017 

CNTG/NO 
KO 

BATTERY 
PARK 24-Feb-17 14-Jun-17 62 

8012 OLD 
GEORGETOWN RD 

               
895,900    1926 

CNTG/NO BATTERY 18-May-17 29-Jun-17 8 5411 YORK LN                  1987 

CNTG/NO 
KO 

ENGLISH  
VILLAGE 19-May-17 19-Jul-17 18 

5801 BRADLEY 
BLVD 

               
999,900    1936 

CNTG/NO 
KO 

ENGLISH  
VILLAGE 24-Feb-17 17-Jul-17 58 

7827 ABERDEEN 
RD 

           
1,299,000    1941 

CONTRACT ENGLISH 5-May-17 8-Jun-17 13 8014 ABERDEEN              2017 

CONTRACT 
GREENWICH 
FOREST 15-May-17 15-Jun-17 2 

5600 HUNTING-
TON PKWY 

               
849,900    1956 

SOLD 
BATTERY 
PARK 23-Feb-17 31-May-17 44 7802 FAIRFAX RD 

           
1,195,000  

       
1,160,000  1933 

SOLD 
ENGLISH   
VILLAGE 4-Mar-17 25-Apr-17 23 

5817 BRADLEY 
BLVD 

               
800,000  

           
750,000  1949 

SOLD 
GREENWICH 
FOREST 30-Mar-17 19-May-17 4 

8401 MOORLAND 
LN 

           
1,995,000  

       
1,950,000  2008 

SOLD 
GREENWICH 
FOREST 16-Mar-17 6-Jun-17 37 

7820 HAMPDEN 
LN 

           
2,395,000  

       
2,265,000  2007 

SOLD 
WHEATLEY 
HILLS 2-Feb-17 10-Mar-17 5 7802 MARION LN 

               
950,000  

       
1,046,000  1951 

TEMPOFF 
GREENWICH 
FOREST 5-May-17 5-Jun-17 31 

5709 NORTHFIELD 
RD 

               
948,500    1949 
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Local Market Activity since January 1, 2017 

Buy or Sell with Melissa Watts and receive a free  

One Year Home Warranty!  (value is $499) 
 

contact Melissa at MelissaW@LNF.com  or 301.802.3792 



My recent experience 

with Melissa as my 

Realtor was excel-

lent! She knows the 

market and the pro-

cess, and she ex-

plained the pros and 

cons in a way that 

helped me make a 

choice I’m extremely 

happy with. Highest 

recommendation! 
 Susan T. 

As a 25 year resident of Battery Park Hills, I’m happy to utilize my extensive professional history 

and local knowledge close to home. I work with both buyers and sellers to achieve the best possi-

ble transaction, balancing budget, schedule and quality with true client focus. 

This local market poses challenges based on prime locations and older housing stock. Should you 

renovate, buy new construction, sell as a tear down, or move to a high rise? All evaluations benefit 

from the design and construction expertise I offer for each specific situation. My background as an 

award winning Architect and City Planner strengthens my role as a Realtor ®, bringing the highest 

value to one of the most significant decisions in life: your home.    

My professional experience managing complex real estate transactions allows me to focus on the 

specifics of your situation. I can guide you to the best result!  

Licensed Realtor ® in Maryland and Washington, D.C.  Masters in Architecture, Georgia Tech  

Licensed Architect      Masters in City Planning, Georgia Tech 

next reader. 

 There are at least three LFLs in our area: 

 7800 block of Maple Ridge Road 

 7800 block of Maple Ridge Road (yes, a 

second one on the same block!) 

 5700 block of Huntington Parkway 

If you oversee a Little Free Library at your 

house or know of others nearby, please 

send me a note at MelissaW@LNF.com  As a 

member of two book clubs I frequently have 

books to give away! 

For more information, https://littlefreelibrary.org/ 

Such a simple concept and for avid readers 

one of the best ways to find books of all 

types, right around the corner. Best of all  - 

it’s free!  The Little Free Library movement 

started in 2009 in Wisconsin, and has now 

expanded to a very successful nonprofit. 

More than 50,000 Little Free Libraries are 

registered world wide, and there are many 

more not registered but open for business. 

The concept is simple and effective.  If you 

see a book in one of the small boxes by a 

sidewalk, and it’s a book you want to read  - 

take the book! If you clear out some books 

of your own and want to donate, place them 

in a nearby Little Free Library.  

Some LFLs have a focus, such as children’s 

picture books, Young Adult Fiction, or Book 

Club Bestsellers. Most Little Free Libraries 

simply hold a variety of gently used books 

that the owner is willing to share with the 

This newsletter will be distrib-

uted 6 times per year to 

households in the geographic 

area illustrated on Page 1.  

Content will include news, 

events, and real estate infor-

mation that is relevant to our 

area. This forum is intended 

to supplement but not replace 

any official communications 

of community groups or gov-

ernment officials. 

If you would prefer to receive 

an electronic copy by email, 

simply send an email with the 

subject line Newsletter to 

MelissaW@LNF.com 

If you would like to be taken 

off the list and prefer to not 

receive either a paper or 

electronic copy, send an 

email with the subject line 

No Newsletter to  

MelissaW@LNF.com 

If you would prefer not to 

send an email, just drop a 

note at 7905 Custer Road 

Would You Like to Save Some Trees? 

If your home is currently listed, this not intended as a solicitation of that listing. 

with your address and No 

Newsletter on the note. I will 

always respect your  

preferences! 

Take A Book, Return a Book……. 

Melissa Watts 
Realtor ®          

Architect                          

City Planner  

 

301.802.3793  cell 

240.497.1700  office 

MelissaW@LNF.com 
 

www.MelissaWatts.com 

 

House_To_Love 

 

 

Long & Foster Real Estate, Inc. 

7700 Old Georgetown Road 

Bethesda, MD 20814 

 

 


